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                                                       DITEQ Corporation       
                                                      1250 N.W. MAIN ST.

                                                      LEE’S SUMMIT, MO 64086

                                                     Toll Free Ph: (866) 688-1032

                                                     Phone: (816) 220-3400

                                                    Toll Free Fax: (877) 220-4777

                                                    Fax: (816) 220-4777
Date: Nov. 21, 2006

From:  David Kurle

Subject: What one DITEQ Customer has to say

Dave: Here I am running both drills with the autofeed. 

I am drilling 20 each 8" diameter holes 18" deep. Can you tell if I like the equipment?

I made $2,000 on this day. How much money can I make with this equipment in one day? 

I'll keep you posted. It could be much more. I have a production drilling job next April.

I can't wait. 

  My biggest complaint about the Diteq equipment is it drills so fast, I don't get much chance to 

Relax, it seems like I'm always moving equipment to drill the next hole. It a virtual money machine. 

I'll take some pictures of the truck and send them to you. Thanks Dave. If this keeps up, I might get more focused on my business.

Always smiling-tom
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Dave: That little 132 drill is the coolest. I've been using it almost everyday especially in those hard to get into locations. You guys are realing make this old fart look good. The other day I had to do a couple of holes on the 2nd and 3rd floor of a building at the university. So in one hand I'm carrying the vacuum base and the other I'm carrying case with 132 in it. The guy says, “What’s in the box?" He couldn't believe it when I opened it up and put the coring machine together. It would have taken both hands to carry the 252 and that's saves this old man's butt one more trip up  3 flights of stairs and then of course what you carry up you have to carry down, that's 2 trips baby. That job took me half the time I estimated it would. I told the customer to take a $100 off the bid but he said, "No way, it would have taken anybody else longer then you to do the job. Your price was fair." I have been using it whenever I can instead of the 252. Up high on a ladder, up in a ceiling or in small areas where things are tight. If you have to use house power it's great because it's only 15 amps. The problem is I'm getting too fast in difficult situations and I can't charge the customer more then a reasonable amount for my time. I feel guilty if I do. The up side is I'm killing the competition. With your equipment it's easy to provide superior service, at lower pricing. Of course, that was my strategy when I started. They just can't compete.  My sales are beginning to outpace my desire to work. I have had to stop much of my marketing and advertising. It's getting harder and harder to take a day off during the week. I didn't start this business to work every day.

 I don't want to add my next truck until the spring so I'm trying to grow slowly through the winter.  I'll do my best to email the pictures again. Here goes. I slipped in my place on the lake up in the Sierras. I'll send a couple of pictures of the truck later this week after I get it washed. I have to go drilling tomorrow and Wednesday. Thanks again-tom

David Kurle

Strategic Accounts Rep.

Diteq Corporation

Address:

1250 N.W. Main Street

Lees Summit,  MO. 64086-9319

Toll Free: 866-688-1032

Toll Free Fax: 877-220-4777

E-mail: dkurle@diteq.com  

Web page: http://www.diteq.com
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